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BOLTON & BURY’S  #1
BESPOKE PROPERTY SPECIALIST
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With  award winning
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Over 20 Years
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And Vast Knowledge
Of The Local Area
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Request a PROPERTY CONSULTATION 
With Us Today
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		 Are you Planning, Trying or Struggling to Sell Your Home? 
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Selling a home might not be an exact science, but there are a number of factors that will make a huge difference to how successful your sale will be.

Our experience has shown us that homes that sell quickly and for a good price tend to have certain key things in common, so we’ve developed a checklist that we can use to analyse the saleability of any home. We rate various elements of your marketing approach across five categories, awarding up to a maximum of five points for each element to give your home an overall ‘Saleability Score’.

Using our scorecard, you’ll be able to see for yourself where there may be room for improvement in your marketing. Once you’ve identified which areas aren’t as strong as they could be, you can discuss those points with your agent and work together to turn things around so that your home makes the right impact on buyers.

[image: ]

So, if your home has been on the market for a while and perhaps you haven’t had quite as many viewings as you’d hoped, run through our Saleability Scorecard and see how your marketing stacks up. Set aside a couple of hours, and make sure you have your printed brochure and online listing to hand. Think about every question carefully, and try to look objectively at your marketing materials and how your home is presented. Then give your answers in the form of points, awarding from a minimum of 1 to a maximum of 5 for each bullet point listed under each element below:

	Your estate agent


Communication and feedback are key to helping you understand how the marketing is going and reassuring you that your agent really is doing their best to sell your home. So:

	Do they call you regularly – at least once a week?
	Do they accompany every viewing?
	Do they give you detailed feedback after each viewing?
	Have they made any suggestions around how you might be able to generate more viewings – other than dropping the price? 


[image: ]

	Your brochure


Your brochure needs to convey the quality of your home, setting a standard and value before the prospective buyer sees it in person. And the photographs have got to showcase a desirable lifestyle, grabbing buyers’ attention and enticing them to view.

	Does the brochure fully represent your home – we usually recommend 16–20 glossy pages – and does it have a luxurious feel?
	Are your photographs professional, and do they sell a lifestyle? The features of each room should be shown in crisp detail, and the images should convey an aspirational feel. In a sitting room, for instance, fires and candles should be lit, fresh flowers put out, and lights switched on to ensure the room looks spacious and bright, but cosy and inviting at the same time. A gently bubbling bath with flickering candles is selling a relaxing and luxurious lifestyle, not just a bathroom. And for kitchen photographs, some fresh baking will bring the image of the room to life and stimulate more than just the buyer’s visual senses.
	Is the written description enthusiastic in tone and full of emotive adjectives? The copywriter should be conveying a narrative that really captures the buyer’s imagination and makes them want to experience your home for themselves.
	Does the floorplan include dimensions and the overall floor area and show the orientation of your home?
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	Your online advert


This is your virtual shop window, and with the possibility of hundreds of other homes appearing in search results, your listing needs to stand out.

	Does your main photograph grab a buyer’s attention and encourage them to click for more information? We find that a twilight shot with all the interior and exterior lights on can be a particularly striking image and is often the best one to use online.
	Does the listing have a punchy, eye-catching headline?
	Is the description concise, while still selling the best features of your home in a flattering way?
	Is there a good-quality image of the floorplan, and brochure download button available?
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	The price


If a home is marketed at too optimistic a price, it tends to sit on the market for longer. So you must make sure your home is advertised at a price that both reflects its true value and attracts buyers.

	Is your asking price a round figure, e.g. £950,000, not £949,999?
	Does your home appear at the top of a search in your price range?
	Do you know how your price per square foot compares to that of other similar homes in the area?
	Have you stuck to your asking price, even if your agent thinks you should drop it?
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	Preparing your home for viewings


You must do all you can to make buyers fall in love with your home – from the moment they first see it on the market to the end of their viewing.

	Do you style and tidy the outside – both the garden and your home itself?
	Do you have fresh flowers inside?
	Do you dress all the beds?
	Do you switch on lamps, light candles and have fresh coffee or baking to create a homely and welcoming atmosphere? For more inspiration, take a look at our blog, ‘6 simple steps to prepare your home for viewings’. [LINK to June 2021 blog]


 [image: ]

Now, add up the points.

If you have a Saleability Score of more than 80, well done – that suggests both you and your agent are on top of your home sale! Just take note of the areas where you might want to make a few tweaks, and if you still find you’re not getting enough viewings, then get in touch with us. 

If you’ve scored between 50 and 80, there are probably quite a number of areas that you and your agent could work on. The good news is, this means there’s every likelihood that if you can just make the right improvements to your marketing, you should be able to attract much more interest and start to get some offers coming in.

However, if you have under 50 points, it’s probably time to consider a full marketing makeover. And if your current agent hasn’t already addressed the various challenges, it could be time to switch to one that’s more proactive and professional in their approach. We would be more than happy to discuss how we can help you with this, so please feel free to get in touch with us at any time.

[image: ]

And if you’re feeling a little disheartened by your result, be encouraged by the fact that there are plenty of things you can do to make your home much more saleable – with the right agent on board. The important thing is that you take action right away. If you don’t, your home will simply sit on the market, leaving it at risk of possibly going ‘stale’, which is likely to reduce your chance of getting a good sale price. When buyers see the same home being advertised in the same way, week after week, it gives the impression that something isn’t quite right. So it’s time to grab the bull by the horns!

The first port of call is to speak to your agent, show them our Saleability Scorecard and find out whether they agree with your ratings. It may be that they have their own ideas about the kinds of changes that could be made and are keen to work with you to turn things around.

 However, if you don’t get the response you were hoping for, give us a call – we can review your marketing ourselves and give you our expert opinion on what needs to be done to secure a successful sale. Then, once we’ve visited your home to appraise it fully, we’ll come up with a bespoke marketing strategy that focuses on promoting all the best features of your home and relaunch it onto the market in style!

If you’d like to discuss your current situation and find out how we can help you and your home get the sale you deserve, just give us a call on 01204 329975 – or email This email address is being protected from spambots. You need JavaScript enabled to view it.– and we’ll get right back to you.
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                        Overshores Road, Turton, Bolton

                        £1,250,000


                            
                                                        Rural, but not remote, escape the hustle and bustle at The Marl, a home where traditional design and communal open plan living combine. Overlooking the reservoirs of Entwistle and Wayoh, and just (...)
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									Bespoke Home Marketing – What Is It and Why Do You Need It?
				
				
				
				
									
						09-12-22					
				
				
									
						Don’t settle for traditional marketing – choose a bespoke approach and show your home the attention it deserves. 
   
 When you’re thinking about putting...					

				
									
						
															Read More ...													
					

							
	
									How do estate agents value a unique home? Demystifying the process
				
				
				
				
									
						08-11-22					
				
				
									
						Valuing unique homes is, well, unique. It’s not as straightforward as listing your typical three-bedroom home. There are a lot more factors to...					

				
									
						
															Read More ...													
					

							
	
									Successful downsizing – our step-by-step-guide
				
				
				
				
									
						14-10-22					
				
				
									
						Are you thinking about downsizing – perhaps moving to a smaller home or apartment? Downsizing comes with many benefits, from less upkeep and lower...					
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									How to prepare for viewings so buyers fall in love with your home
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						So, you’ve got the ball rolling with the house on the market, and your first viewing is booked in – it’s an exciting time! But the next step is one...					
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NEED ADVICE? Register with us today







		

	
    
            
            
                
                
                
                    		
							What Our Clients Say...

						


	
	"Informed during each stage"
We cannot recommend Newton & Co enough. The service provided by Sam, Laura and their team made the sale of our house seamless. The marketing photos really helped present our home to its greatest potential, resulting in offers being received within a week of first being marketed. Newton & Co then kept us informed during each stage of the conveyancing process until completion. An excellent service.”S & A Hollings


	"Great service. Friendly"
Lots of thanks to the whole team. Great service. Friendly, understanding of needs. Fantastic presentation and advertising meant we sold the house in no time at all, and for the price we wanted. Very professional, always keeping us up to date on all matters. Great go-between with buyers and solicitors. Family run, proud business, and it shows. Well done all."– R Baldwin


	"Pleasure doing business with you"
My thanks to the Newton & Co team for the help and support provided in selling my property. It has been a pleasure doing business with you and I wouldn’t hesitate in recommending your services to my friends and family if they were to be looking for an estate agent."T Vesty


	"Extremely helpful, professional and genuine"
Extremely helpful, professional and genuine. A real pleasure to deal with, fast sale, great photos and excellent communication.”A Calderbank


	"Very satisfied with the friendly help and advice "
I was very satisfied with the friendly help and advice from the Newton & Co team when dealing with my house sale. Help was particularly appreciated in dealing with my solicitor when problems arose with my house. Thank you.”P Harper


	"Very satisfied with the friendly help and advice "
We had a few challenges with moving house but this had nothing to do with Newton & Co. We had used another Estate Agent to try to sell our home but when we moved to Sam and his team, we immediately knew we had made the right decision. The improvement in the number of viewings increased substantially and despite the challenges they worked with us every step of the way. We couldn’t recommend them highly enough”S & J Hyde


	"Our home was sold within 2 weeks "
Our home was sold within 2 weeks of Newton’s marketing it. We had the video tour and excellent photographs taken showing our property at its best, whilst Sam did all our viewings with enthusiasm. The whole team were extremely professional and were always there when we needed them helping us through the whole process. I would not hesitate for a moment to recommend Newton’s to anyone thinking of selling their home. Brilliant.”D & J Benigno


	"Our home was sold within 2 weeks "
Just wanted to say a huge thank you for all your hard work and effort on achieving our house sale. I cannot thank you enough for everything you have done for us, your support and constant updates throughout the sales process has been much appreciated. Don’t know how we would have got through without you. Will highly recommend you to all my family and friends and would not hesitate to use you again in the future”J Roland


	"Serena Zahid "
Extremely refreshing and different estate agent. Very accommodating and truthful about each property flaws and positives. Can’t praise enough – Very professional”J Roland









		

	
                

            

        
                    
                
                    		
							Why Clients Choose Us: 

						


	Here are just a few reasons why people love our bespoke approach:






[image: Irresistible Marketing]

We provide bespoke marketing tailored towards your property offering a vast range including lifestyle photography, home styling, individually designed brochures and bespoke for sale boards to help make your home really stand out.











[image: Skilled Negotiation]

Our combined wealth of property negotiation experience helps our clients benefit from 2% more for their property vs the national average










[image: Obbessive Communication]

Customer service is at the forefront of everything we do. Our aim is to offer our buyers and sellers a truly special experience. We pride ourselves on our old-fashioned honesty and courtesy, building long lasting relationships with our clients. 










[image: Personal Service]

Our local family run business is customer focussed, we offer a unique negotiator service helping our clients save £s when they move onto their next chapter.












Click to view our YouTube playlist



		

	
                

            

        
                    
                		
						


	




Looking to Sell?

Looking to sell your property? Learn about what we have to offer.










BOOK A PROPERTY CONSULTATION 

Contact us now to arrange free valuation










DOWNLOAD OUR HOW TO SELL GUIDE HERE









		

	
            

         

                    
                
                    
                        
                            		
							Get in Touch

						

  
    
      
          
      

    

    
     
        
    

  





  
    
        
    

  

  
    
        Preferred method of contact?
Either
Email
Telephone


    

  







	
    
      Additional Notes:
      
    

  



Please read our privacy notice for information on how we use your details.
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Registered Address: Newton & Co Limited, 237a Darwen Rd, Bromley Cross, Bolton, BL7 9BS.

Company Registration Number: 09097235 | VAT number: 354023823

Complaints Procedure | Client Money Protection Certificate






© Newton & Co. All rights reserved.

Properties for Sale by Region | Properties to Let by Region | Cookie Policy | Privacy Policy
 Powered by Expert Agent Estate Agent Software | Estate agent websites from Expert Agent
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        Got it!
    


    


    




    
    
